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ATISDA's First Workshop of 2010:
nNJump Start Your Car e

La Jolla, California- As ATISDA entered its third year serving the
translation and interpretation community of Southern California, it
kicked off the year with the first of two Annual Business meetings
and aworkshopentitl ed AJump Start your
only refers to the start of a new year but also to the start for many
careers in this fascinating field. The audience was mostly comprised
of students and new affiliates who wanted to hear and learn from
experienced professionals.

The event was held on January 30, 2010 at the Deutz Conference
Room in the Institute of the Americas located on the U.C.S.D. campus. The Call to Order was given by the
Associationds president, Ms . A nd the Bgamzation. Thé annual buslgetwdse | | ver ed t
then presented by the treasurer, Ms. Artemisa Valle, who took a
unanimous vote approving the budget for 2010. The regular business
meeting was then followed by the workshop.

The workshop had speakers representing four local companies in a variety
of service niches. First up, Luis and Gloria Carranza from Inter-Lingua
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Spanish Translation Services who presented the challenges and
successes they have had during many years of translating
experience. Mr. Shamus Sayedfrom Interpreters Unlimited
shared many statistics and facts about the business of
interpretation, its trend and future outlook. He also described
the criteria applied when considering using the services of an
interpreter. Representing Berlitz San Diego Language Center
was Mr. Brian Huth who commented on the importance of
knowing the grammatical structure of both source and target
languages when interpreting or translating. He also spoke
about the exciting opportunities available in teaching a foreign lang uage that goes hand in hand with the business of
translation. Ms. Carmen Caamafio on behalf of Local Concept
offered a presentation on the concept of globalization and
localization, and how the profession of translation is vital to the
world marketplace.

All in attendance were encouraged beforehand to prepare their
résumeés to be given to the representatives of these four companies. Besides being a learning event, the attendees
could market themselves and offer their services; and more than 60 that were pre sent did just that. The
source/target languages that were mostly represented were English-Spanish however French and Arabic speakers
among others were also present. For more information on Atisda and upcoming events visit Atisda.org You may
also use the website to register as a member.

jzzm@b? Start Your Career !




MEET DR. ROGELIO CAMACHO

At its May 22 ATISDA meeting Dr. Rogelio Camachopresented "Border Spanish, " which he also gave with
great successat the ATA Spanish Division convention in March We thought it might be helpful to give a little
background on the speaker, and show some of his struggles and successes. | talked with him in advance of the May

meeting, and learned a little about his approa ch to the translation business.

Once we got the coffee shop to make a decent cup of fresh coffee, replacing the cold and tired brew in the
serve yourself thermos, Dr. Camacho and | settled down to discuss translation, with its challenges and rewards, and
to learn about his successes anddifficulties as a professional

translator.
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While he grew up in the San Diego - Tijuana area, Dr.
Camacho is a Magna Cum Laude graduate of Political Science
and Public Administration at the Universidad Autonoma de
Meéxico (UNAM), and earned a doctorate in Education from the
Universidad Iberoamericanain Mexico City. He also holds

masters degrees in Education and in Business Administration

from National University. He is a certified ATA member (EN-

ATISDA President Andy Benzo presents Dr. Camac ES). However, the story of his entry into translation, and his
with a certificate of appreciation development of important corporate clients came in a

surprising fashion.

He told me that at one point in his life, when he was unemployed and looking for a way to break into a
career, he made a series of important decisions, which began a chain of fortunate events. He had been cajoled into
doing some news interpretation by a television executive, and discovered his ability in translation. He said to
himself that this was something he could do and make money. He told a friend about his desire to learn translation,
and the friend dropped a check on the table to cover the UCSD certificate program. Later, he decided to take the
ATA exam. In the exam, he realized the difficulty of doing very acc urate translations because he initially did the
exam very quickly. He noticed he was done with hours to spare, and that the others still were working. U pon
rereading his test, he became aware that it made no sense. It was totally wrong. The words were right, but the
meaning was wrong. He erased it all, and began researching point by point until he had erased and completely

redone his original test. It was not for a few months that he learned he had passed the exam.

While waiting for the ATA results, and still without a source of income, Dr. Camacho came to the realization
that he really enjoyed doing translation work and that it could provide him good income. But he did not know how
to find the clients he needed. It occurred to him that he could wr ite a newsletter where he could promote his
business With a sense of optimism, he used savings to invest in computers, in a time when they were slowly taking
over for the old mimeograph stencils which were dirty, slow and troublesome. Then h e sought an interesting article

3



for his newsletter. He learned of a doctor who had recently treated Mother Teresa during her visit to Tijuana , and

sought an interview, which became the centerpiece of his first edition of the newsletter.

With this interview in hand, he
then sought advertisers, and put his own
ads in the first edition, promising them that
he would distribute five thousand copies,

which he hand delivered to homes and

businesses. One such business waghat of
the renowned journalist Jesus Blarcornelas
of ABCand Zeta fame, who also encouraged
Dr. Camacho. Within three months, the
connections gained gave the translator more
work than he could handle. The young
doctor he had interviewed also found her
practice rejuvenated, where before she had
found significant barriers for a woman in her

profession.

Dr. Camacho translated and
interpreted for the paper, for NBC, Univision
and for the US consulate in Tijuana. He has
always worked as a freelance translator,

which he prefers to agency work. His client

list quickly grew to include Kaiser

Permanente and SDGE. These are clients

Institute of the Americas Lo
May 22, 2010 whose trust in him as a translator kept them

coming back to him time after time. He
later became aware of the need for Court Interpretation training and developed continuing education courses, and

his experience with the ATA exam prompted him to develop courses to assist translators in taking and passingit.

One of his personal formulas in life is to always have three jobs. He has worked in everything from sales to
teaching to translation, and believes this allows him to always be employed in interesting pursuits. He believes that
if one opportunity is lost, having two more in hand allows a person to go seek a new third, and never be wanting for
work. While he has worked in everything from sales to doing voiceovers on television, his main professional pursuits

are in the following general areas:

1 Translation and Interpretation, specializing in Business, Legal and Medical fields.Si nce t he early 19
Dr. Camacho has worked as a translator, editor and proofreader for Mexican and American businesses

such as Kaiser Permanente, Sony, Sempra Energy, Southern California Gas and San Diego Gas &



Electric and The Gas Company.

1  Training of legal interpreters, and of translators in general, including the training of judicial interpreters
for the Texas and California systems. He has presented over 250 workshops and seminars

worldwide. He has taught translation classes at Southwestern Community College.

1 Since 1999, he has been working as a full time Spanishteacher for the Sweetwater Union High School

District. He teaches Spanish at Mar Vista High Sdool. He has also taught at Southwest College.
Dr. Camacho also explained his relationship to the California courts and the Judicial Council of California,
which has approved his courses for continuing education credits. He focuses on the cultural elements of the Hispanic

population, to assist the int erpreter. His presentation themes include "Border Spanish," and "Translating for the

Southern California Hispanic Market."

| was privileged to share a cup of coffee with Dr. Camacho, and to hear his interesting story. | was excited
to hear his May 22 presentation, where he shared his translation, business and life experiences. It was an enjoyable
and stimulating discussion. Even though ATISDA is predominantly made up of SpanishEnglish translators and
interpreters, they are from many parts of the wor Id. They were all intrigued by the Mexican and by the border
usages, which Dr. Camacho presented in a dynamic, participatory way. During the talk, he continually noted

additions to his glossary, and built in many of the nuances given by the participants. We hope to hear more from

him in the future.

-Chris Reed

2010 ATISDA EVENTS

January 30: Annual Meeting: Jump Start your Career
March 4-6. ATA Spanish Division Council Conference
May 22: Border Talk w/Rogelio Camacho

August 20: Networking Event - Happy hour

October 2. Translators' Day Luncheon



